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our professionals: PARKER COUNTY TOP HOMEBUILDERS

Building the Dream —Building the Dream —
Parker County’sParker County’s
Top HomebuildersTop Homebuilders

By MARSHA BROWN, MELANIE MCCRARY, 
MEL RHODES, MELISSA MOORMAN, 
SHANNON MARTINDALE-SHATZER
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The secret is out! Parker County is the 
place to be—or at least it’s the place every-
one wants to be. As more and more people 
make the move out west (or north or south 
or east) the demand for housing in Parker 
County continues to skyrocket.

There are more than a few homebuilders 
rising to meet the housing challenge, but 
only a handful are good enough to have 
made it into this year’s “Top Homebuilders” 
list. Read on to learn more about who’s 
going to make your most amazing home-
building dream a reality.

Building the Dream —Building the Dream —
Parker County’sParker County’s
Top HomebuildersTop Homebuilders
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Born and raised right here in Weatherford, Homeland 
Construction President Brandon Cook grew up build-

ing. “I was raised building just about anything you could 
think of and decided years ago to turn a passion into my 
career.”

That career has thrived, growing into a business that 
is intent on meeting the customer’s needs first. “We strive 
to be open and honest every step of the way with our 
customers,” Cook said. “We want to make this a special 
experience for everyone involved. Another advantage 
we have is that our entire team has real-life construction 
experience and knowledge. It helps us limit any guess-
work.”

When looking for new team members, Homeland 
Construction is looking for people with a certain quality: 
integrity. “We believe what separates us from the rest of 
the pack is that we operate a kingdom business and do so 
with integrity first. We look for culture first in our team. 
Talent can be taught, but culture is hard to come by,” 
Cook explained.

Homeland’s specialty is complete custom design and 
build, which means that Cook’s team works with their 
clients every step of the way to plan their project. “It 
allows us to not only eliminate a lot of back-and-forth 
with third parties but we also intimately know and under-
stand the final plans and your style,” Cook said. Part of 
that includes helping the client select features that will 
make their home extraordinary.

“We dream big,” Cook said. “We imagine what we 
would like to see in our own home, small features that 
can make their home that much more unique. We have 
been known to utilize a lot of steel features and custom 
bath features that are innovative and fun.”

One of those fun, fascinating features included build-
ing a hidden room behind a library bookshelf. “That was 
one of the coolest features I’ve added to a home,” Cook 
said.

COVID-19 has unfortunately caused supplies and 
materials to be more difficult to obtain, and has affected 
the speed at which homes can be built, but Cook hasn’t 
let that slow the business down. “We have been complet-
ing custom luxury homes in 6-8 months. It is definitely a 
longer process now because of the pandemic, but we are 
constantly finding new ways to stay ahead of potential 
downtimes.”

In addition to the slowed delivery of materials, Cook 
said that there have also been issues with lack of work-
force, not just in Parker County, but nationwide. “I think 
this is our new normal. Property is now much more 
expensive, materials are not as widely available and retail 

Homeland Construction – 
Integrity First

value of homes is here to stay. The nation will hopefully 
recoup this cost increase and time loss and things will 
at least be less chaotic.” He added, “Texas is boom-
ing because we still have a lot of independent thoughts 
and ideas. Weatherford and Parker County are booming 
because it’s a great place to live.”

Even with the difficulties we’ve all faced this past year, 
there are moments that are still so uplifting and joyous to 
see. “The most exciting part of our job is seeing the smile 
on a customer’s face as we hand them the keys to their 
dream home. To know that their family has entrusted us 
with the roof over their head means the world to us at 
Homeland,” Cook said. “I have to say that another impor-
tant part of our company is Dale Williams and Jacob 
Densmore, they are true blessings to the business. We 
couldn’t function without them.”

our professionals: TOP HOME BUILDERS

Brandon Cook
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Here in Parker County, we have nearly as many 
homebuilders as we have sites to build on. Only so 

many have made their way into our “Top Homebuilders” 
section, and among them is none other than Barcelona 
Custom Homes. 

Tad Carpenter is the owner of Barcelona Custom 
Homes, located at 118 Houston Avenue on the 
Weatherford Town Square. Mr. Carpenter has been build-
ing homes since 1998. Growing up, he watched his dad 
remodel rental properties while his mom worked as a 
local realtor for 30 years. By his 20’s, he was determined 
to learn every aspect of the homebuilding process. 

The secret to Tad’s success as a homebuilder comes 
from placing the utmost importance on the team of 
people with whom he works. “The people you have 
in place play an integral role in the overall success of 
the company,” says Tad, adding that he’s grateful to be 
surrounded by such a fantastic team. 

One of the best things about Barcelona Custom 
Homes is that they make their size their strength. Being 
a smaller builder means more contact between team and 
client, and it also means a personal touch can be given to 
each home. Barcelona Custom Homes loves being able 
to provide every homeowner with exactly what suits their 
lifestyle. They pride themselves on leaving their clients 
feeling educated and informed about the decision they’re 
about to make. They want their clients to feel comfortable 
at every stage of the homebuilding process. 

Just as their name implies, Barcelona Custom Homes 
is a custom homebuilder, specializing in new homes 
designed with the client in mind. They develop and build 
spec houses in their own subdivisions as well as build on 
clients’ private land. This is how they manage to keep up 
with Parker County’s ever-increasing demand. 

The best thing about going with Barcelona Custom 
Homes is that clients are sure to receive the same qual-
ity of product in any size. What that means is that the 
same materials used to build a $2 million mansion are 
also used to build a small home—in other words, you 
won’t be getting the “short end of the stick” by building 
small. They even strive to make their spec homes feel like 
custom homes by adding personal finishes to each build. 

Some might wonder if building a home is really the 
right move in the current market. With the pricing of 
materials and the sheer lack of availability, Barcelona 
Custom Homes says they should be able to build a new 
home from start to finish in about six to nine months.

Perhaps the most frustrating challenge from the build-
ers’ point of view is the limited availability of those mate-
rials. Typically, homebuilders can order their materials 

Barcelona Custom Homes —
A Small Builder with a Big Vision

as needed. Now they must order everything before they 
even start. Between the material costs, the availability 
and the ever-increasing demand for houses across the 
state, Tad doesn’t see a decline in the market happening 
anytime soon. 

Overall, Barcelona Custom Homes is a smaller custom 
homebuilder that prides itself on providing clients with 
everything they need to fit their lifestyles. They want to be 
sure each customer is left with a satisfying and personable 
experience. 

our professionals: TOP HOME BUILDERS

Tad Carpenter
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Growing up in Peaster, Parker County native David 
Shields entered the building trades as a teen.

“In 1997, I was working on a construction crew build-
ing a new home. One of the guys made a mistake and 
said, ‘It’s OK, the painter will fix it!’ My uncle turned 
around and handed him a paintbrush and said, ‘We are 
the painters; we do it all.’ It was then I knew the pride I 
took in my own work had to be a higher standard than 
everyone else. I was 15 years old then, and I built my first 
spec house nine years later in 2006.”

David’s company, Star Tek Development Services LLC, 
has its home office in Weatherford.

He attributes any success he has to God who gave him 
his life. “It is my job to make the best of it,” he adds.

What does he love most about his job and what 
makes him stand out as a builder?

“I absolutely love the ability to take someone’s idea 
or a dream and make it a reality,” David says. “I feel that 
is what sets me apart from others is that I have a back-
ground of working every position in a build project. From 
dirt work to electrical, flooring to painting, and cabinets 
to countertops, I will never ask one of my crew members 
to do something that I haven’t already done myself.”

Personally, he enjoys rustic design and features and 
building barndominiums, which are very popular these 
days. Going the rustic route, he says, “You can truly make 
it your own.” 

Parker County’s rapid growth in the housing sector 
presents not only opportunities but problems. Builders are 
grappling with soaring costs and limited availability.

“With the difficulties of getting material on a job site 
in a timeframe that we are used to, it is now necessary to 
order material and supplies very early in the project and 
stage it until it is ready. It is not only the cost of the mate-
rials changing, but the availability of that material that is 
not consistent. The timeframe varies from project to proj-
ect; four to six months is a starting timeframe. We build 
custom, so time depends on what the customer is wanting 
for their dream home. With a custom build there are no 
cookie-cutter templates; from the first meeting to the final 
walk-through, it is built to fit the customer.”

Star Tek builds homes in the $100,000 to $750,000+ 
range.

What is the most unusual thing that a homeowner has 
asked David to incorporate into a new home?

“There have been some unusual requests over the 
years, but I would say that the one that stands out the 
most was to build a flower bed in the kitchen,” he recalls.

As in any other business venture, builders always keep 
an eye on the horizon, trying to determine which way the 

Star Tek Development Services, Owner 
Learned Early — Set the Bar Higher than the Rest

our professionals: TOP HOME BUILDERS

David Shields

Over 20 Years of Experience in the Construction Industry

Custom Homes  |  Barndominiums  |  Steel Buildings  |  Custom Fabrication
Concrete  |  Land Development  |  Excavation

INFO@STARTEKDEVELOPMENT.COM    |    STARTEKDEVELOPMENT.COM

market will go, what new opportunities or challenges will 
arise. David sees continued growth.

“I believe we have yet to see the peak on the new 
construction home builds. As people continue to move 
in from out of state and other areas, the demand for new 
homes will continue to grow.”
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Over 20 Years of Experience in the Construction Industry

Custom Homes  |  Barndominiums  |  Steel Buildings  |  Custom Fabrication
Concrete  |  Land Development  |  Excavation

INFO@STARTEKDEVELOPMENT.COM    |    STARTEKDEVELOPMENT.COM
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There’s nothing “cookie cutter” about Westford 
Builders’ approach to homebuilding. Aledo builder 

Tom L. Struhs says, “Most builders that I know have a 
prepared ‘formula’ for building homes … I have a blank 
piece of paper and ears to find out where to draw the 
lines.” In other words, he listens to what his customers are 
saying. Every project is designed from scratch.

Tom grew up in San Antonio where his grandfather 
owned one of the largest general contracting companies 
in the Southwest: Harwell & Harwell. His own start in 
homebuilding came via Boston and a return to the Lone 
Star State.

“Elizabeth and I were both in other industries and I 
chased her to Boston,” Tom says. “When I learned that I 
was getting custody of my kids, I moved back to Texas. 
Before moving I asked my [wife-to-be], ‘If you could do 
ANYTHING and money didn’t matter, what would you 
do?’ She answered, ‘Build houses, because men totally 
screw them up!’ I came back to Texas and bought two 
unfinished foreclosures, created the company and lured 
her here by making her the company president.”

From the get-go, Elizabeth told Tom that their client 
would always be the woman in the deal. They would 
listen to her and her dreams for the new home.

“All of my clients are women, and I let them know 
that I know it, even if their husbands write the checks,” 
Tom says. It’s all about listening, and more than that, 
hearing what is important to the client. 

Asked about specialties, Tom said he really doesn’t 
have one, except, perhaps, uniqueness. A thoughtfully 
built home is a work of art, he says, adding that the thing 
he enjoys most about his job is the variety.

“I never have a redundant day. I get up and know 
there will be challenges and problems to solve, but that’s 
also what makes it fun. We enjoy the creative process and 
bringing people’s dreams to life, and knowing that each 
home is an enduring legacy of its own.” 

Asked how builders can possibly keep up with the 
housing demand in Parker County, Tom said, “I don’t offer 
a solution to the housing growth, since I only build a few 
homes a year. Honestly, I don’t know how other build-
ers even can try to address the housing demand in Parker 
County with the skyrocketing prices, material and labor 
shortages. In my market, our clients build when they are 
confident with the market, and when they lose confi-
dence, they just hunker down where they are and stay 
tight until the market reverses direction.” 

A good build is a thought-out build, a mindful 
approach and execution. “It’s the execution of the details, 
not necessarily the details themselves,” says Tom. “And 

Westford Builders Tosses the Cookie Cutter, 
Listens to the Customer’s Dream

our professionals: TOP HOME BUILDERS

Tom L. Struhs

that takes planning—you have to visualize the end to 
really have a good beginning. For example, one of our 
clients wanted ‘invisible shades’ throughout the home. 
That required a slit detail in the ceiling framing so the 
shades could disappear above the ceiling, in the attic 
space above. You really have to begin with the end in 
mind.”

More favorable pricing and readily available materials 
would go a long way in helping builders keep up with the 
housing need, but more workers are needed as well.

“Skilled labor!” Tom emphasizes. “There should be 
trade programs in high school for electricians, mechanical 
and plumbing trades. These are good-paying respectable 
jobs that kids are being told are beneath them. BS! Much 
better to have employable skills than a college degree 
with debt and no job.” 

In the face of need and mind-blowing technology, 
housing trends have and will continue to change. What 
does Tom think is on the horizon?

“In other parts of the world, you can go into a kiosk 
and add the components you want, number of bedrooms, 
bathrooms, garages, etc. … And a plan pops out pre-
priced, sort of like ordering a hamburger. I don’t think we 
are there yet, but I expect technology to play a big role in 
the face of home building.”
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For over 37 years, our business has been Founded on integrity and built on relationships.

M-F; 8:30-5:00 or by appt.
11255 West Camp Bowie, Suite 105
Aledo, TX 76008
817.980.3834
westfordbuilders.com
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TriGen Services LLC assembles dreams in The Big Country, 
a colossal chunk of Texas real estate out past Palo Pinto 

County where seemingly endless rolling plains begin their wide-
open run for the Caprock. It’s home to places like Seymour and 
Knox City; Abilene; Haskell, Rule and Rochester; Munday and 
Benjamin; Jayton and Aspermont. In this unique area, expansive 
ideas for homes and getaway ranches are being plotted out and 
brought to life by a Haskell County couple with Parker County 
pasts. 

“We build anything from forever homes to barndominiums 
and full-out ranches,” says TriGen owner Jason Smart, who 
called Weatherford home during the 2010s while working in 
the oil and gas industry. Wood, composition or metal building, 
land-clearing, rain-catch and septic systems—he says they do it 
all; even welding. 

“Anything from simple red-iron weld-outs to fabrication 
and repairs of almost any kind,” Jason says. “Residential, farm 
and ranch to some commercial needs. We are working toward 
expanding this service, as it has been something that has been 
growing in popularity with our customer base.” 

Speaking in terms of turnkey building, he says people turn 
to him when they “want somebody to come in and just handle 
it.” A general contracting firm, TriGen utilizes a slate of care-
fully vetted subcontractors to pull together and assemble all the 
various elements of a client’s building/property project. Jason 
says many of his customers are from the Metroplex area and 
Houston, even Missouri. And business is booming!

“You keep hearing about unemployment and a bad econ-
omy,” says Jason. “[But] that’s not showing up in the building 
industry—I mean people are building left and right! It’s the 
generation that’s retiring now. They’ve surpassed their goals, 
made what they wanted to make, [and now] they just want to 
relax and have a nice place. Also, a lot of our business is people 
coming out of the cities, escaping from the cities, all the hustle 
and bustle… .” 

These people, Jason says, are not just looking for a place to 
hunt and fish and go four-wheeling; rather, they seek a place 
that pulls all these recreational elements together with comfort-
able accommodations at the end of the day when the guns, rods 
and rides are put away.

“We’re building these ranches that are not [technically] 
operating ranches,” he explains, “but they’re called ranches 
because of the land capacity that they have. The structures 
they’re putting on them … they’re luxurious … I mean they 
are nice. People are either moving out here or they’re building 
places where they can get away.”

What’s in a name? Well, sometimes a story.
Jason says the name “TriGen” refers to three generations 

of his family—his maternal grandfather, a prolific carpenter in 
Texas and New Mexico; a hammer-wielding uncle well-versed 
in cabinetry; and himself, a contractor with a broad experience 
base. Carpentry, building of any sort really, it’s in his DNA, his 
family tree. 

“These are the guys that taught me this trade,” he says, 
tipping his hat to his mentors, happily adding, “I’ve got four 
boys coming up … so, I guess I’m going to have to call it ‘Five-
Gen’ … I don’t know.”

TriGen Services, LLC —
These Big Country Dream Builders Are Focused on 
Family and Families

our professionals: TOP HOME BUILDERS

TriGen family

According to Tamara Smart—stay-at-home mom, municipal 
judge for two municipalities, advertising whiz and backbone 
of the company (Jason’s words)—TriGen is all about family and 
families.

“It’s huge for both of us,” she says, “family.” That’s a good 
thing, considering the Smarts have seven children between 
the ages of four and 20! Tamara, who from 2011 through 
2015 worked in advertising management for the Weatherford 
Democrat, says their family affair is close-knit and constant. “My 
in-laws are at my dinner table, easily, five nights a week,” she 
adds, as if to put any doubts to rest. 

Though Jason grew up in The Big Country, graduating 
Rochester High School in 1995, there are a few family threads 
that connect him to this area. As mentioned earlier, he and his 
family called Weatherford home for a few years; but long before 
that a cherished granddad introduced him to the town.

“One of my granddad’s favorite things to do was to go to flea 
markets, and Weatherford used to have one of the best,” Jason 
recalls. “We would drive up there in his single-cab Ford pickup, 
no air-conditioning. I don’t know how many times we drove up 
there, just to go to the flea market. That’s back when the speed 
limit was 55, and it seemed like it took forever. But I remember 
going up there to that and just enjoying myself so much. I have 
so many great memories of Weatherford.” 

The Smarts welcome big ideas in The Big Country, and 
they’re big on helping others, particularly families, realize their 
home and property dreams. If you have a Big Country idea or 
need to talk to someone who sees the big picture, call (682) 
229-9558.



The SmarT Family

~ Three Generations of Building Excellence ~
High-End Custom Builds • Barndominiums • Barns, Houses

Ranches • Outdoor Kitchens • General Contracting 
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It’s getting more and more rare to find family-owned-
and-operated businesses, much less ones that have been 

in business for four generations. That’s one of the things 
that is so special about Tilson Custom Homes. Broth-
ers Horace and Jack Tilson were building oil derricks 
in Texas, New Mexico and Mexico. However, with the 
unfortunate economic collapse of the Great Depression, 
along with the more commonplace use of steel, the broth-
ers stopped building oil derricks and, in 1932, began 
building homes in the Houston area.

Horace and Jack’s nephew, Jack Tilson Alarid, grand-
father of now-Senior Vice President Eric Alarid, took over 
the company in the 1960s and ran it until the 90s, when 
Eric’s father and uncle took it over, and now, “My brother, 
my cousin, and I are the fourth generation for the compa-
ny,” explained Eric Alarid.

Tilson Custom Homes, with 11 locations in the state of 
Texas, and a twelfth currently being built, began building 
in Parker County in 1999.

One of the things that sets Tilson apart, in addition to 
their longevity, is that they build exclusively on clients’ 
land. “We don’t have any production homes; we don’t 
go into master plan communities and build houses. We 
exclusively build on our customers’ own property, so 91% 
of what we build is rural. It’s on unincorporated land,” 
Alarid said.

The concept of self-reliance is also a driving force 
behind Tilson’s business model. Alarid believes that 
Americans—Texans in particular—want a truly indepen-
dent lifestyle, but lack the knowledge of how to make 
that come about. “I think most folks just don’t know how. 
Dealing with a water well and a septic system … and a 
construction drive and permits and site work and land 
clearing, and how does all that happen? That’s where we 
come in. We built over 40,000 homes on rural land all 
over the state of Texas and we can really help make that 
dream of independent living a reality. That’s really our 
niche.”

In addition to wanting to help clients achieve their 
dreams of independent living, they also follow a unique 
business model, ensuring that there are no hidden costs. 
“At Tilson homes, we don’t require any type of interim 
financing. No draw schedule, no construction loan. … 
The customer gets approved for the permanent loan, so 
the mortgage you’re going to have at the end when it’s 
finished, just like if you were buying a resale, or buying 
a home in a master plan community. You get approved 
up front, fully underwritten for that loan. And then, you 
don’t close on that until the house is completely finished, 
you’ve done your walkthrough, everything’s punched 
out, and you’re a happy camper. Then you go to close 
and then Tilson gets paid. We build the house from zero 
to 100 percent completely finished out of our own back 

Tilson Custom Homes —
Multigenerational Company That’s In It For The Long Haul 

our professionals: TOP HOME BUILDERS

Jack Tilson

pocket. We don’t get paid until the house is finished.”
Tilson’s portfolio features a variety of floor plans rang-

ing from 1,200 to about 4,000 square feet, in addition to 
being able to design custom work. “We’re full-custom, 
so we can do changes to any of those plans – take the 
kitchen out of one, put it in the other. We have custom 
options that are pre-design, that help people out, kind 
of as a starting point … we have our own design and 
drafting department in-house.” Those designers are Tilson 
employees and do not design for anyone else. Clients are 
also welcome to bring in their own designs, and Tilson 
will work with them to create a final product that they are 
satisfied with.

With much of the world on hold while dealing with 
COVID-19, getting materials has proved to be a chal-
lenge; but with a 90-year history of success, Alarid 
pointed out that with a company that was born in the 
midst of the Great Depression, things will sort themselves 
out. “Before World War II broke out, we were here … we 
were here when they put a man on the moon. We were 
here [during] Vietnam, Korea, the oil embargo of the 70s, 
real estate crash of the 1980s, dot-com bubble, Septem-
ber 11, the Great Recession of ’08 … Here’s another spot 
on the Tilson timeline, right? Whatever we’re going to 
call this later. Right now, we’re just going to call it ‘The 
Ordeal.’”

You can find out more information about Tilson homes 
by viewing their award-winning website, tilsonhomes.
com.



Building Trust for Generations.
Texans have trusted Tilson to build on their land
since 1932.

Tilson will build your home for today, tomorrow, and to last
for generations.

Our family owned and operated business has been building homes
in Texas for almost 90 years. We continue to follow our founding
principles of quality, integrity, and fairness. 

The Tilson team wants to help you build the home of your dreams.
Every step in the building process is backed by our experience and
superior craftsmanship. We work with you to personalize any of our
many floor plans with a wide range of interior and exterior
customizations.

Make an appointment at our Weatherford Design Center and start
planning your dream home today.

925 I-20 West | Weatherford, TX 76087 | 817-383-2716

Visit www.TilsonHomes.com to see our customizable floor plans
or to view our other locations.

www.tilsonhomes.com
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Hunter Stockon of Stockon 5 Homes has deep roots 
in Parker County. He grew up in Aledo, and both of 

his parents grew up in the area as well. Hunter’s dad has 
been in the building industry since the age of 18, and 
Hunter always wanted to follow in his footsteps. He made 
the decision to move forward with that plan around his 
senior year of high school and hasn’t looked back since. 

“I love seeing people’s dream house come to life, and 
their reaction when we hand over the keys at the end,” 
Hunter says. “Anytime someone can bring me their ideas 
and we can turn that into a final product [it’s] such a 
rewarding feeling.” 

He attributes the company’s success to their dedica-
tion in staying connected with the community. They also 
create a quality product at a reasonable price—something 
that people recognize and appreciate. 

As for what else sets them apart, Hunter notes that he 
works with a licensed interior designer from the very start 
of the build. “My clients will meet with her, and she helps 
walk them through the process and ties each of their 
selections together.” In this way, clients are guaranteed to 
get the home they see in their minds. 

Currently, Stockon 5 is building homes in the 2,200- 
to 3,000-square-foot range. Hunter especially enjoys 
building in this range because of the creativity that can 
be incorporated while also staying within the client’s 
budget—he’s even installed a golf simulator in one of his 
homes! 

Stockon 5 homes stand out for their quality of materi-
als and the artistry of their workmanship. Hunter also 
points out that they’re in the business of accommodat-
ing their clients’ lifestyles. “Our homes span the gamut 
from clients interested in outdoor life to entertaining at 
home, working from home or just a quiet, peaceful time 
at home.” 

Some of the challenges facing Stockon 5 Homes, as 
well as the building industry as a whole, are a shortage of 
labor and materials. As far as labor goes, Hunter observes: 
“Our guys are working as hard as they can, but they are 
needing more people to help them keep up with their 
schedules and we are seeing a struggle there.” Another 
challenge is the availability of appliances. Timelines for 
acquiring necessary products stretch far into the future, 
pushing the time required to complete a home build 
from an average of four to six months out to six to eight 
months. 

But Stockon 5 has managed to keep up with the 
demand and the explosive growth happening in Parker 
County, thanks to the collaborative efforts of their team. 
“We have a great team of trades that communicate well 

Stockon 5 Homes —
Creativity and Team Effort Leads to Success 

our professionals: TOP HOME BUILDERS

Hunter Stockon

with each other and work around each other’s sched-
ules,” Hunter says. “I try to make sure we get a home 
under contract; I am always looking ahead to make sure 
we have another one planned to start so we can keep up 
with the demand.” 

What does Hunter see in the building industry’s future 
here in Parker County? “I see a lot of great things in the 
future for new home construction. There is a lot of new 
technology coming out to make these homes not only 
smarter, but more efficient as well.” 

Stockon 5 Homes has offices both in Willow Park and 
in the Lynch Legacy Building in Weatherford.





Riverside Homebuilders has been the builder of choice 
for thousands of homeowners in the greater Dallas-

Fort Worth area since its founding, thanks to the unmis-
takable quality of the homes the Riverside team produces 
and the unparalleled customer service they render before, 
during and after the building process.  

President and founder Tim Fleet is a third-generation 
homebuilder, learning the industry from his father and 
grandfather, both of whom served as president of the 
Greater Fort Worth Builders Association. 

“I always knew I wanted to be a builder,” Tim said. 
“It’s all I’ve ever wanted to do.” He has led Riverside 
Homebuilders through the highs and lows that come with 
working in the real estate business.  

“As a homebuilder, the focus of our business is first 
and foremost on developing desirable neighborhoods and 
thoughtfully designing homes in the most sought-after 
locations in the region,” Tim said. “But, it’s having a team 
of people who work together to go above and beyond for 
customers that is the real key to building the best homes 

Riverside Homebuilders —
Where Excellence is a Family Tradition

our professionals: TOP HOME BUILDERS

The Riverside team

and bettering ourselves as a company.”
Tim knows that happy employees lead to happy 

customers. The Riverside Homebuilders team believes in 
doing what’s right, and will do anything they need to do 
to give homeowners the best experience possible during 
the process of buying, designing and building their dream 
home.  

Even as Riverside Homebuilders continue to expand 
and grow its reach into more neighborhoods and towns 
in DFW, members of the Riverside team aim to keep the 
“family first” attitude that has influenced and guided the 
company for decades. Ninety-seven percent of Riverside 
customers would refer their friends and family-members 
looking to buy a new home, and they’ll never stop work-
ing to provide an exciting, satisfying and simple home-
buying experience.  

With strong leadership, superb partners, forward-
thinking innovation and an enthusiastic team of passion-
ate people, Parker County is eager to see what the future 
holds for Riverside Homebuilders.
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When it comes to remodeling, Jeannine Kuhnell isn’t 
just renovating homes, she’s building relationships 

with her clients.
“Too often our industry is known for ‘sales’ first, and 

not authentic relationship building. I am working with the 
homeowner to build their vision,” said Kuhnell. “Many 
people connect with projects—I connect with people. It’s 
my belief that’s when then the project happens naturally.”

Growing up in Houston, Kuhnell spent weekends on a 
ranch in Cleveland, Texas.

“Three years ago I realized my ‘people building’ 
skillset is vital in the homebuilding industry. And when I 
expanded my roofing business to my new partnership, we 
have been in a new synergy ever since,” she said.

Now, Kuhnell works for Reimagined Remodeling & 
Roofing, a division of Lookup Properties, which expanded 
into Parker County in 2019.

Reimagined Remodeling & Roofing specializes in new 
construction and full renovation. Part of those services, 
Kuhnell said, is to address the issues that people have 
the most concern about in the business: connection, 
integrity and respect. “People want to be heard; many 
times people are overlooked because sales come before 
listening skills. We have reversed that method. Along with 
these tenets comes our slogan ‘white glove service in a 
blue-collar industry.’”

Part of what Kuhnell loves most about her job is the 
opportunity to see ideas become a reality. “I have a 
profound amazement of how God created the earth and 
the heavens, and I like to think He continues to create. As 
an off-the-charts creative personality myself, I love build-
ing projects, especially something as personal as some-
one’s home. I thoroughly enjoy meeting new people and 
seeing their vision come to life,” she said.

With a keen eye for focusing on details, Kuhnell 
said customization is a key subject for the company. In 
their case, Kuhnell has noticed that a lot of customers 
are hoping for customized closet packages—something 
beyond just having a place to hang their clothes. “So, our 
standard is an upgrade from what most builders include. 
We make closets special. A finished-out closet with 
mirrors, a bench, purse hangers and finished-out shoe 
racks. Clothes racks are finished out and not just held by 
a bar,” Kuhnell explained. “These details make a differ-
ence, and we do that throughout the home. One of our 
customers recently said, ‘I’m blown away by the wonder-
ful white-glove add-ons.’”

If one were to buy a home from Reimagined Remod-
eling & Roofing today, Kuhnell said that, for a custom 
home, it could take anywhere from six months to a year. 

Reimagined Remodeling & Roofing 
Offers First Class Service

our professionals: TOP HOME BUILDERS

“The biggest change over the years is our ability to obtain 
special order items. Some things have doubled and tripled 
in shipping time,” she said.

With lumber costs having skyrocketed over the past 
year, material costs have become a bit challenging. 
Kuhnell pointed out that some materials have been so 
volatile lately that the cost could change from week to 
week. And, with Parker County growing by leaps and 
bounds, Kuhnell said that Reimagined Remodeling & 
Roofing has developed a strong infrastructure to keep 
everything on an efficient timeline. “We also employ our 
same core values internally that we do externally with our 
customers, which allows for strong relationships as well. 
Keeping up with the demand is also making sure each 
one of us is operating in our strengths,” she said.

But, most important of all? “Identifying the best fit for 
the homeowners is the top priority,” she said.

Jeannine Kuhnell
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Randy Ballard of Provincial Builders is a lifelong Parker 
Countian, having spent most of his life in Peaster. 

His first brush with building came around the time he 
graduated high school and began working with his uncle. 
“Right out of school, I took a job helping my uncle frame 
houses and found that I was interested in the process of 
building something from the ground up,” Randy says. “I 
learned that I have a God-given skill, and the intrigue 
became a passion.” 

Randy doesn’t believe that his successful approach 
to business is necessarily a secret, but he attributes it to 
keeping integrity at the forefront of everything he does. 
“It’s just having integrity in everything I do,” he says, 
“most importantly in responsiveness, honesty and quality. 
The homebuilding process can be difficult for homeown-
ers, and I wanted to make it the best experience possi-
ble.” 

Making his clients’ dreams come true is what gets 
Randy out of bed each morning. Nothing motivates him 
as much as seeing the joy and excitement on the faces of 
the people he’s spent months working with throughout 
the building process. 

What sets Randy and Provincial apart from the compe-
tition? “Being efficient,” Randy assures us, “while having 
much attention to detail and focus on quality.” Flexibility 
also sets his company apart. He adds that he and his staff 
are willing to do whatever is necessary to help homeown-
ers achieve their goals in the timeliest possible manner. 

Randy and Provincial have built all kinds of homes—
from craftsman to hill country to modern and contem-
porary. The most common style of late is the modern 
farmhouse look. Randy enjoys it all, even the challenges 
that some clients present. “I recently had a request from 
a homeowner to incorporate an actual grain silo turret 
to act as an interior stairwell to the upper level of their 
home,” he recounts. 

Quality is top priority for any build. Structural integrity 
and energy efficiency also place Randy’s homes a notch 
above the competition. “It’s important that many years 
down the road,” he says, “my reputation as a quality 
homebuilder is evident.” 

Randy goes above and beyond to ensure that the 
quality of his homes does not slip in spite of the chal-
lenges currently facing the industry, and, he admits, there 
are quite a few. On average, a Provincial home would 
normally take four to six months to complete. Due to 
labor and material shortages plaguing the industry, that 
number is now stretched to eight to 10 months. But 
Randy is excelling at handling the challenges, imple-
menting a strategy of forward thinking and planning. 

Provincial Builders —
Integrity Is Everything

our professionals: TOP HOME BUILDERS

Additionally, “acquiring desirable build sites and being 
attentive and responsive to market trends keep us in a 
good position as a local, trusted homebuilder to keep up 
with market demands.” 

The growth in Texas, and in Parker County in particu-
lar, is astounding. “I think I’m not alone when I say, ‘We 
are proud of our Texas culture and sense of community,’” 
Randy says. It is that pride that he believes is driving 
people to put down roots in places like Parker County. As 
far as the future goes, Randy sees the growth continuing 
at its current pace for as long as our infrastructure can 
handle it. 

Provincial Builders is located at 3470 Mineral Wells 
Highway, Weatherford, TX 76088.

Randy Ballard
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Ben McAda of MAC Built Custom Homes hails from 
Jourdanton, a small town just south of San Antonio. 

He became interested in building at a young age.
“I enjoyed working with my grandfather in his shop,” 

McAda recalls. “This was the first opportunity I had to 
build, rebuild and take things apart. My passion to create 
and design began here. …”

He later studied construction engineering at Texas 
Tech, a decision that he feels adds to what he has to offer 
customers. “I believe that having a degree in Construction 
Engineering and commercial experience in building sets 
me apart from most builders,” he says.

McAda enjoys meeting people and hearing what they 
want in a new home. Instead of pushing one plan or 
another, he works with customers to assist them in bring-
ing their dream build to fruition. And that, he says, is 
really the secret to his success.

“[I] build for the client. I enjoy taking their vision or 
dream of their future home and making it a reality. I enjoy 
reading and educating myself on the new trends and shar-
ing this with clients. I am involved from the very begin-
ning of the process of finding land to assisting in house 
plans to finishing landscaping.”

Asked what sort of things make his homes special, 
McAda replied, “Some special details would include 
energy-efficient tankless water heaters, foam insulation 
and minimum vinyl efficiency windows. Exterior finishes 
include stone, brick, stucco and concrete board. I have 
reps available that will work one-on-one with clients to 
pick out custom choice plumbing, countertops, lighting 
and flooring. Another special detail is having a rep who 
can install an automated house.”

Asked about unusual requests or creative projects, 
McAda replies, “The first thing that comes to mind is 
hand-scraped cabinets and a door bought in an auction 
from the famous Baker Hotel in Mineral Wells. I have 
recently installed concrete floors that look like custom 
wood floors with slats and staining detail. I built a house 
in 7R Ranch that had polished concrete floors, a metal 
ceiling, a linear ventless gas fireplace and a lap pool.”

Rapid growth in the local housing sector has present-
ed builders with several challenges. Wait times have 
increased. McAda says the pandemic has complicated the 
procurement of building materials. While the pre-COVID 
timeline for building a custom home was six to eight 
months, the current timeframe is eight to 10 months.

“I feel like it is important to communicate upfront with 
the client on the exact time it takes to complete a proj-
ect,” says McAda. “Start dates have different determin-
ing factors and being honest with the client is essential. 

MAC Built Custom Homes —
Building for the Client is Main Focus

our professionals: TOP HOME BUILDERS

Making sure clients understand wait times for supplies 
and the [part] weather plays in building is key.”

What does McAda see on the horizon for new 
construction?

“More automated homes that can control functioning 
of AC, security and entertainment for your home.”

McAda family
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With combined experience 
adding up to 67 years, we 
have done and seen it all. 
Exceeding expectations one 
build at a time. 
Faith.Family.Integrity 
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Not everyone is cut out for home construction. It takes 
a special kind of person with a special kind of team 

to help turn a client’s hopes and dreams into reality. For 
Catrina Kidd, co-owner of Kidd-Wagner LLC Custom 
Homes, Renovations & Cabinets, there’s a particular trait 
one has to possess in order to make it work.

“Passion,” Kidd said. “It’s passion that fuels our team. 
Especially in times like today’s, when, in a nutshell, things 
are just hard.”

Kidd graduated from Grandview; her partner came 
from Peaster. She got her start in residential real estate at 
college, moving to commercial in 2008. Then, in an excit-
ing turn of events, she was cast on an HGTV/DIY show 
called “Texas Flip N Move.” The experience inspired Kidd 
to shift from residential back to commercial.

For those looking for that special something in their 
homes to make them one-of-a-kind, Kidd-Wagner has 
an in-house cabinet shop. It’s been running for 37 years. 
“We run our own trim and cabinet crews as opposed 
to subbing them out,” Kidd explained. “I feel like that 
is one of the biggest keys to what sets us apart, and it is 
obvious to those that appreciate the uniqueness to many 
of our designs.” Part of what makes her job so excit-
ing is that Kidd can be a part of the creative process to 
create features that no one has ever seen before. “From 
elevations, to cabinets/trim, wall accents and designs, 
tile details and unique combinations can make a home 
unique and stand out!”

Kidd said that some of the “special” features as of late 
have been focused on people’s furry family members, 
things like automatic pet doors, custom built-in beds -- 
even a pet’s own room!

Kidd-Wagner focuses on a project-to-project basis. 
With Parker County’s population explosion, Kidd admitted 
that if they tried to “keep up” that a lot of people would 
be disappointed. Occasionally, part of her job is simply 
helping a client find the right builder for their project, 
even if it isn’t Kidd-Wagner. Now, one of the greatest 
challenges they are facing is availability – with homes 
being built so rapidly, materials that are available today 
might be gone tomorrow, and skilled labor issues have 
proved to be a concern. “If we are starting from scratch it 
could be 12-18 months,” Kidd said. “Some of that time-
frame depends on the client and how much they have 
been looking into what they want and how quick they 
make decisions. Honestly, I would say current ‘issues’ 
have added 2-3 months to build.”

However, the market shows no signs of slowing down, 
and Kidd-Wagner is prepared to face whatever may come 
their way. “I feel like as a custom home builder, everyone 

Kidd-Wagner’s Passion —
Creating the Unexpected

our professionals: TOP HOME BUILDERS

must be on their toes. And it is our job to set a realistic 
expectation and manage those expectations to the best of 
our ability. The market is good, and we will continue to 
adapt; however, we choose to focus on each and every 
one of our customers, not focus on how to gain max 
numbers of customers,” Kidd said.

Catrina Kidd
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build at a time. 
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A Texas native, Iron Pine partner Jacob Schulman grew 
up in Bryan, Texas. Growing up, he watched his 

father work on several projects. 
“As a kid, my dad always did hands-on work. And 

he always liked to do little things around the house, 
whether it was building a tree house, or doing cabinetry, 
or ripping flooring up, you know, there was always some 
sort of project,” Schulman said. 

Attending Texas A&M for college, he worked in resi-
dential construction. 

“I did commercial and residential, … I did HVAC resi-
dential, I did electrical residential, and then I did make-
readies, also, so I did painting and stuff. I did that to kind 
of pay through college, and I always loved the construc-
tion process, loved that portion,” Schulman said. 

Later, after he had graduated, Schulman worked in 
commercial construction prior to working in the theater 
business, and also worked in general contracting for 
Schneider Electric. “We did a lot of large retrofits. We had 
20 to 30-million-dollar projects … and did everything 
from retrofit to ground-up construction,” he said. 

Schulman moved to Parker County in July of 2016, 
meeting his Iron Pine business partner Todd Salazar in 
2017. “The wives met first,” Schulman explained. “So, my 
wife met his wife. They met at an Aledo party, actually, in 
my old neighborhood. I want to say that was in early ‘17. 
And so, when I met him around that same time, he was 
on the rig at first, and we got together at a similar party … 
and [we’ve] just kind of been friends ever since.” 

Schulman and Salazar are both involved in other busi-
nesses, which brings a unique quality to Iron Pine. “One 
of the things that I think makes us different is both my 
partner and I, this is not our only job … I have a theater 
business, he actually has his oil and gas business… [that] 
is what he does,” Schulman said. At the time of this inter-
view, Salazar was away on an oil rig. 

In Salazar’s experience in building his own homes, 
there was something lacking. “… He had different chal-
lenges through the building process. He felt like there was 
a certain quality level that, we’ll just say, he wanted to 
deliver and he wasn’t seeing,” Schulman explained. 

With both men involved in construction, they would 
occasionally run into each other and talk about different 
aspects of construction. “And then we just finally said, 
‘Hey. Let’s do this.’ And so that’s really what our – I’ll 
call it standard – is. A few things that we feel we aren’t 
going to skimp … at the end of the day, we’ve got a qual-
ity home that we’re very comfortable walking away from 
and knowing that our homeowners are going to be very 
happy.” 

Iron Pine —
Experience is Key to Their Success

our professionals: TOP HOME BUILDERS

Because both men have commercial experience, there 
are some distinctive characteristics that they can bring to 
a project. “As far as like, a particular home, we’re build-
ing specs and customs right now. So, if we’re going with 
specs, we’re going to build what’s popular. Which, right 
now, is your farmhouse, your board-and-baton, your 
white house, open-concept, open kitchen, those types of 
things,” Schulman said. 

However, Iron Pine isn’t going to shy away from 
custom requests. “As far as custom, we’ll build you what-
ever you want. We’re not afraid of anything that you 
throw at us … we’re like, ‘Okay. Let’s do it.’” 

Part of what makes their company so special, in addi-
tion to their attention to detail and quality, is their ability 
to help a client consider the pros and cons of what they 
are looking for. “I think it’s more of having that knowl-
edge and sharing it with them: ‘Hey, if you want to do 
this, we will knock it out. But here’s what you need to be 
mindful of.’” 

Schulman says that one of the things he enjoys about 
working in construction is seeing something built from the 
ground up. “It’s cool to see something start from nothing 
and build it up into what it can be. This is no exception, 
so I think we’re very proud of the homes that we build, 
and, you know, walking away from them, they look good. 
And we’re happy to see that.”

Schulman family

Schulman Family



Schulman Family
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Born in Houston but raised in Weatherford, Jordan Ellis 
grew up around the housing industry and real estate.

“Growing up, I admired both my parents in the home 
industry,” he says. “Blake and Lori have both been in the 
home building and real estate industry my entire life. 
Blake has been designing homes for over 35 years and 
worked with a local builder for over 20 years. Lori is a 
real estate broker and also worked for a local builder 
as sales and design center manager. Seeing their work, 
I always knew I wanted to be the final piece to building 
our own construction company.”

That company is Aledo-based Ellis Legacy Home 
Design, Real Estate and Construction.

Ellis Legacy’s primary focus is on single-family homes 
ranging in size from 1,700 to 4,000 sq. ft. However, they 
enjoy creative projects such as multigenerational homes 
and barndominiums as well.

“We are fond of the unique styles our clients request,” 
Ellis says. “Seeing their vision come to life is a treat.”

Ellis described Ellis Legacy as a “family-owned compa-
ny with a corporate operation.” And they are all about 
communicating and meeting expectations.

“For every new client, we all meet together to ensure 
our future homeowner’s expectations are met every step 
of the way. Communication is key with our team,” Ellis 
explained, adding, “There is no secret [to our success], 
just honest work every day to satisfy our customers by 
anticipating any delays and exceeding expectations with 
knowledge and understanding their vision.”

Parker County is experiencing phenomenal growth and 
keeping up with demand is a challenge for local builders. 
“Everyone in the industry is working to keep up, but it is 
a struggle,” Ellis admits. “We are working with develop-
ers continuously to secure homesites. Additionally, we 
are in constant contact with our subcontractors and have 
built trustworthy relationships with them. This promotes 
the quality and beauty of the homes we build.” Currently, 
from beginning the contract to close takes around 10 
months. However, client decisions and industry impacts 
can affect the timeline.

Material costs and supply-chain problems are other 
aspects of home building that are hindering builders in 
their race to keep up with demand.

“Our company feels that there is an overall labor and 
material shortage,” Ellis explains. “This has been a chal-
lenge for our company as it can affect our build schedule. 

Ellis Legacy Home Design, Real Estate 
and Construction —
Building Custom Homes that Please through 
Communication and Meeting Expectations

our professionals: TOP HOME BUILDERS

So far we’ve been successful avoiding delays by order-
ing material such as windows, brick and appliances 4-6 
months well in advance.”

What does he see on the horizon for the home build-
ing industry? “We hope to see some stabilization coming, 
though currently we do not foresee the demand for new 
homes decreasing. Buyers are becoming more and more 
aware that the industry is struggling to keep up with the 
demand.”

Jordan Ellis
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For Derek Davidson of Davidson Reconstruction Inc., 
there’s nothing like the satisfaction of doing something 

with his own two hands. “When I was in college,” he 
says, “I decided I preferred working outdoors with my 
hands and having the satisfaction of completing a project 
that I led from start to completion.” 

In 2011, Derek finally felt that he had the knowledge, 
methods and means to start his own construction business 
and the rest, as they say, is history. 

Derek attributes his success in the industry to his 
taking a personal interest in the design, production and 
building of custom homes. He values the freedom that 
his position gives him and enjoys working directly with 
homeowners. “I personally am completely involved in 
all phases of the project,” he says, “which allows me to 
spend quality time on each and every project.” 

Derek and his company specialize in designing and 
building custom homes. He adds that another specialty 
of theirs is providing quality craftsmanship for the entire 
project. “I enjoy the satisfaction of completing a well-
built energy-efficient custom home and working with the 
customer,” Derek assures us, even when the customer 
makes some less-traditional request. Case in point, Derek 
once successfully built an animal sanctuary inside a 
custom home. 

In case you haven’t noticed, Parker County is growing 
like crazy, providing plenty of challenges to busy local 
homebuilders. Davidson Reconstruction is no excep-
tion, but they relish the chance to meet those challenges. 
Derek admits that the number one problem they’re facing 
today is “just staying consistently on top of scheduling 
projects and ordering products in a timely manner to 
achieve project completion goals.” 

Depending on selection availability, Davidson 
Reconstruction Inc. is looking at a five-month start-to-
finish timeline. Derek says that timeline has increased 
by about a month due to the problem of simply finding 
the necessary materials. Things like windows and brick 
take around five to six weeks to obtain, forcing DRI to 
order such materials as early as they can to accommodate 
scheduling. 

Derek doesn’t see an end to the growth in Parker 
County. When asked what he sees on the horizon for new 
home construction, he answered: “Continued community 
growth requiring the need to keep building homes, more 
modern designs and more energy-compliant products.” 

Davidson Reconstruction Inc. is located at 220 Adams 
Drive, Suite 280, Weatherford, TX 76086.

Davidson Reconstruction Inc. —
Delivering Success Across Parker County 

our professionals: TOP HOME BUILDERS

Derek Davidson
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Hector Garcia was born in Borger in the Texas 
Panhandle, but he was raised in Arlington. He 

moved to Azle in Parker County after he got married and 
fell in love with the area and its potential. 

“I always had a passion for building homes. In high 
school (Arlington High School, that is. Go, Colts!) I was 
in a business class, and since then I have had an eye for 
floor plans, management, architecture, designs, etc.!” says 
Hector. 

Prior to high school, when Hector was 10 years old, 
he met a builder who would become his first role model. 
His dad would often take him along on the weekends 
when he went to walk job sites, checking on his crew 
and their job performance. When 10-year-old Hector was 
standing in the builder’s personal custom home, equipped 
with a swimming pool in the living room, he was under-
standably impressed. “Regardless of the flash, what really 
motivated me was his ‘suave’ style of building and inter-
actions with others.” Hector admired that homebuilder’s 
take on leading his team—he wasn’t so much a boss as a 
leader, and that’s exactly what Hector wanted to be. 

Obviously, Hector’s dream of becoming a homebuild-
er started to take shape at a young age, and according to 
him the love just keeps on growing. What he loves best 
about his profession is “meeting new people and having 
the pleasure of them choosing me to build their dream 
home.” 

Hector attributes his drive and success to his father 
and says, “The feeling of becoming successful started 
from a young age. It might’ve had to do with my dad 
being self-employed, as weird as it may sound. I grew up 
thinking ‘if you don’t work, you don’t eat.’ So, I always 
stayed ‘hungry’—hungry for success. I was always looking 
for a better and more efficient payday that would lead me 
to retire at a young age.” 

Hector’s business started out small, but he also says 
that one needs to be ready to make a move when an 
opportunity presents itself, and that setting milestones is 
imperative to his success. 

Hector is personally involved in every job his compa-
ny takes on, and he prides himself on building homes 
with unique features not found in the average home. His 
most recent request from a homeowner involved the addi-
tion of a built-in gun case as well as a number of hidden 
rooms. 

Byron G used to take between four and five months 
to finish a home. Now, due to the recent challenges of 
supply and demand in the building industry, the length 
of time necessary has doubled. This lengthened timeline 
presents challenges of its own, including pricing. 

Byron G Custom Homes —
Staying Hungry Despite Success

In such a highly competitive industry, Hector’s focus is 
to stay relevant and to build highly efficient homes with 
positive equity as the years go past. Hector is no stranger 
to raising the bar, and he looks forward to meeting many 
challenging requests in the future.
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info@byrongcustomhomes.com
(817) 673-6413

www.byrongcustomhomes.com

It’s All About The Details.It’s All About The Details.
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our professionals: TOP HOME BUILDERS

Growing up in Abilene, Texas, Logan Cross spent the 
summer following his junior year in high school 

working for a homebuilder. After that, he was hooked. 
“I knew at that point that I wanted to be in construction 
when I grew up,” he said. 

Founder and owner of Cross Custom Homes, it’s 
Cross’s goal to help a client create a dream home, and 
he loves being a part of that process. When asked what 
he loved most about what he does, he responded, “That’s 
easy! Building someone’s dream where they get to make 
memories with their family.” 

One of the most important parts of helping a customer 
create their dream is to be honest, open and to have 
frequent communication with them in order to ensure 
that the visions they have can come to life. Cross stressed 
the importance of being able to connect with clients. “In 
speaking with many customers and prospective custom-
ers, we get to hear a lot of stories of what some of our 
competitors do. Pulling from those conversations, it seems 
that we are responsive and effective communicators,” 
Cross said. “We call you back, and we do what we say. 
That seems like a simple thing to do, but according to 
many stories we hear, it is not!” 

In addition to helping clients see their dream home 
brought off the blueprints and into actuality, Cross 
Custom Homes takes pleasure in working on the small 
details to really make their clients’ homes stand out. “We 
don’t like to replicate the same houses over and over if 
we can help it. We try to keep changing the designs and 
finishes, so each home is unique,” Cross explained. 

Cross also communicates closely with clients so those 
unique touches can materialize. For instance, there was a 
customer who asked Cross to bury a Bible in the slab of 
her home. “More specifically, she asked me to put it right 
in front of the kitchen sink, so that when she was at the 
kitchen sink, the focal point of her home, she was ‘stand-
ing on the word of God,’” Cross said. A fellow believer 
himself, Cross was happy to make this happen for her, 
brought over his shovel and secured the Word in the 
foundation, sending the client pictures. 

Like so many things that have been altered in the Time 
of COVID, Cross said that the timeline in which homes 
are being built has slowed. Two to three years ago, he 
said, the timeframe for building a home was approxi-
mately seven months. Now, construction can last nine 
to 10 months. Customizing plans can potentially add to 
that timeline. Not only has the time in which a home 
can be built been stretched out, the price of materials, 
such as lumber, have gone through the roof. What has 
Cross Custom Homes done to face the challenges of ever-

Cross Custom Homes —
Making Home Dreams Come True

changing supply problems and prices? “We try to be as 
fair as possible by making lumber an allowance,” Cross 
said. “If it fluctuates and goes down, we pass that savings 
along. On the same note, if it goes up, we do ask for the 
additional amount.” 

Cross doesn’t expect that the market is going to slow 
down anytime soon. “I foresee this part of the country to 
be busy for years after any sort of ‘market cool-down.’ 
We speak to people from all over the country, sometimes 
daily, and they are all looking to leave the madness of 
their current state and move to the great state of Texas. If 
I was in their shoes, I would do the same thing. Supply 
chain issues will persist for the foreseeable future in my 
opinion, yet we are going to see continued, substantial 
growth,” he said. 

Nonetheless, even with the rapid expansion in Parker 
County and North Texas, Cross is staying close to home. 
“I’ve always had a hard time telling someone ‘No.’ It goes 
against my nature. However, I have had to tell custom-
ers ‘no’ that are too far away for us to service properly. 
It helps us focus our efforts here in Parker County, rather 
than an hour away.” 

A principal part of Cross Custom Homes’ success lies 
in Cross’s moral compass. “In my career, I have always 
tried to do the right thing, whether someone asks me to or 
not. I know how to build a great house with great quality, 
so that is what we try to do, whether our standards are 
higher than our customers’ or not.”

Logan Cross
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1802 Martin Dr, Weatherford, TX 76086
(817) 694-1896

https://crosscustomhomes.com/

Building Homes. Building DreamsBuilding Homes. Building Dreams..




